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one of the hottest Initial Public offerings (IPO) this year - and the Targest software
IPO to ever come to the market -was Snowflake. In Tlast week’s Behind the Markets
podcast, Wisdomtree hosted Matt Garratt, Managing Partner at Salesforce ventures who led
Salesforce ventures 1investment in Snowflake.

First some background on Salesforce ventures, which started with small investments about
10 years ago, but today has expanded to a global team of 25 people - with investment
professionals in Japan, Australia, and London that have made over 400 qinvestments on
$2.5 billion of capital.

Platform Motivations: Salesforce is a platform company that started investing a decade
ago to support the ecosystem of users and application developers to enhance their
platform. Their app market centre serves a similar role to the Apple store for
enterprise applications.

Garratt’s venture capital team starts with a strategic rationale for how they can make
companies more successful, but they are looking to find the most innovative companies in
the enterprise software space to see if they can create a unified and excellent customer
experience.

Pandemic Acceleration: Ql and Q2 were the most active quarters for Garratt’s teanm.
Digital transformation is a Tong term cycle and Salesforce Ventures is trying not to get
too distracted on valuation in the near term. These companies are becoming much bigger
than they ever have before - so one needs to focus on the Tong-term potential from them
and not the short-term fears about multiples.

Long-term cloud adoption: In Garratt’s view, currently only 10-20% of the software
market has adopted cloud solutions and he anticipates we’11l hit 100% eventually-- so
there is a long runway ahead to for the cloud to transition from fragmented, on-premise
solutions.

Salesforce ventures first fund was a f‘Platform Fund’ that Teverages the Salesforce
ecosystem, companies that can Tleverage their platform, but they also now have funds
focused on Europe and Japan - two regions that often are not known for the technology
and venture capital ecosystems.

It used to be that European companies would raise a Series A or B financing round and
then have to move to Silicon valley- which caused them to Tose some of their European
identity. Some of current trends have them staying more local to Europe-especially with
trends to distributed workforces.
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Garratt has been going to Japan for the last 6-7 years. He sees mentality shifting -
there was some hesitation to go to startups early in their careers. But now their
portfolio has companies being started by people in their Tate 20s and early 30s and
there are now a few billion SaaS companies in Japan. The other trend they see is more
women starting companies- which was unheard of 3 years ago. The offices there now look
Tike offices in Silicon valley.

Impact investing: the shift to the cloud software has brought down the cost of
spreading technology and Garratt sees that enabling the second wave of impact and ESG
investments—such that they have devoted a fund to this space.

snowflake thesis: digital transformation 1.0 was taking siloed and work flows and
bringing them to the cloud. Digital transformation 2.0 is trying to take things from a
silo space to a 360 degree view of client relationships. This type of progression
unlocks new machine Tearning and AI to provide better analytics across a business.
Snowflake is a data warehouse that lets you aggregate and analyze disparate data.

Salesforce previously acquired Tableau - and the combination of Snowflake with Tableau
enhances their analytics platform. Snowflake’s +infrastructure can take queries that
would take minutes to hours to run and complete it in seconds - providing powerful
querying abilities.

Many are concerned on valuations of cloud companies 1like Snowflake. Garratt focuses on
the Tlong-term. The cloud data warehouse market is massive and companies will use
snowflake as their data lake-literally, all the data they have. The client retention
numbers for Snowflake were recently around 160% meaning Snowflake 1is up-selling their
customers even more services.

This was a great conversation on all things tech, cloud, and themes Salesforce Vventures
is investing around. To Tisten to the full conversation, go here.
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Important Information

Marketing communications issued in the European Economic Area (“EEA”): This
document has been issued and approved by WisdomTree Ireland Limited, which is authorised
and regulated by the Central Bank of Ireland.

Marketing communications dssued in jurisdictions outside of the EEA: This
document has been qissued and approved by WisdomTree UK Limited, which 1is authorised and
regulated by the uUnited Kingdom Financial Conduct Authority.

wisdomTree 1Ireland Limited and WwisdomTree UK Limited are each referred to as
“WisdomTree” (as applicable). our cConflicts of Interest Policy and Inventory are
available on request.

For professional clients only. The information contained in this document is for
your general information only and 1is neither an offer for sale nor a
solicitation of an offer to buy securities or shares. This document should not
be used as the basis for any investment decision. Investments may go up or down
in value and you may lose some or all of the amount invested. Past performance
is not necessarily a guide to future performance. Any decision to invest should
be based on the information contained in the appropriate prospectus and after
seeking independent investment, tax and legal advice.

The application of regulations and tax 1laws can often lead to a number of
different interpretations. Any views or opinions expressed in this communication
represent the views of wisdomTree and should not be construed as regulatory, tax
or Tlegal advice. WisdomTree makes no warranty or representation as to the
accuracy of any of the views or opinions expressed in this communication. Any
decision to invest should be based on the information contained 1in the
appropriate prospectus and after seeking independent investment, tax and Tlegal
advice.

This document is not, and under no circumstances is to be construed as, an advertisement
or any other step in furtherance of a public offering of shares or securities in the
United States or any province or territory thereof. Neither this document nor any copy
hereof should be taken, transmitted or distributed (directly or 1indirectly) into the
United States.

Although wisdomTree endeavours to ensure the accuracy of the content 1in this document,
wisdomTree does not warrant or guarantee its accuracy or correctness. Where WwisdomTree
has expressed its own opinions related to product or market activity, these views may
change. Neither wisdomTree, nor any affiliate, nor any of their respective officers,
directors, partners, or employees accepts any liability whatsoever for any direct or
consequential Toss arising from any use of this document or its contents.
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